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proposition and seeing the people who are 
coming in there. It’s a proven strategy. 

The science of property is part economics, 
but the fundamental understanding of property 
is human interest and human behaviour. In a 
city location, as investors, we are price takers. 
The market is controlled 70 per cent by owner 
occupiers. We don’t set an agenda in a metro 
area. In regional areas and in mining areas, the 
conversation has flipped. In the extremities of 
the mining towns, 70 or 80 per cent of those 
dwellings are owned by investors. The price 
setters are the investors who are going in there 
and speculating. 

I still believe there are opportunities in 
regional areas. But I’m also a massive believer 
in the story around people paying or buying 
on emotion. If 70 per cent of the market is 
controlled by owner occupiers, there’s got to be 
a fundamental understanding that this takes the 
economics out of it because they’re buying on 
emotion. They want to be in that suburb because 
it means a lot to them. It means status to them; 
it means impression. That’s what people do and 
that’s not going to go away. 

margareT lomas  
I agree with you entirely. There’s going to be 
a finite time during which you can make your 
money. The trouble with property in my opinion 
is that most of us recommend ‘buy and hold’ 
rather than trading. But if we’re going with that 
emotion for some of the property purchasing, we 
have to also appreciate there’s going to be a finite 

timeframe that is your best chance to maximise 
your return. You’re going to have to get out before 
that’s over. 

Probably 80 per cent of my whole portfolio 
of 40 properties has doubled in the first three 
years. From there I expect it to perform less well. 

So it’s identifying the area that you can say 
“Well, that’s about to really go because no one 
is paying attention to it”. From then on, you can 
either keep it or you could sell because your best 
is behind you.

sTuarT Wemyss 
Well I’ll answer a little bit differently. If a client 
came to me and said “Where’s the next hotspot?” 
I’d say, “Investors need to consider both risk 
and return”. 

I think smart investors consider risk before 
return, and the hotspot question is more about 
return. Clients need to understand their current 
risk profile. Therefore, Margaret’s approach in 
terms of finding the rough diamond that’s going 
to have that spurt of capital growth might be 
appropriate for their circumstances. Or betting on 
a sure thing might be more appropriate. 

For example, if you did buy and it did double 
in those first three years, then every investor is 
going to benefit from that. But if you’ve only got 
10 years  until retirement and you make a mistake, 
how long is it going to take before you realise you 
haven’t picked a winner? You can always make 
money back but you can’t make back time. 

I think property investors need to think: 
How is property going to fund retirement? 

Q WhaT ProPerTy TyPe 
should invesTors 
be looking aT 

in 2014 – uniTs, ToWn 
houses, houses?

margareT lomas  
You buy what the demographics demand. If 
you buy the wrong property type, you won’t 
get a tenant essentially. 

If you go out to ‘mum and dads-ville’, 
where they’ve got three kids and a dog, 
and you buy a two-bedroom apartment, 
you’re in trouble! And people say to me 
“I’m thinking about buying a unit in this 
area” and I’ll often say to them, “What has 
led you to buy a unit there?” The answer is 
always “It’s cheaper and I can get into the 
market sooner”.

If you’ve chosen the wrong property type, 
you’re better off not buying a property at all 
because that’s actually going to be more costly 
than you think. You’ll lose income, you won’t 
be able to sell it and it’s not going to grow 
as fast.

simon Pressley  
I’m a big believer that property is all 
about economics. I’m confident that 
a stock broker would spend his days 
studying the economy, and that’s exactly what  
I do. 

I’ve got a fascination with the ‘Asian 
century’. If you want to make money, you 


